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Objective

To leverage my skills and expertise as a marketing professional in a reputable organization, where I can utilize my full potential to drive growth, innovation, and excellence, while contributing to the organization's success and advancement.
Professional Experience

Working with TautMore Learning as Area Sales Manager from September 2024 till April 2025
Activities

· Established partnerships with academic institutions through targeted outreach and presentations

· Developed and maintained a strong network of schools to promote training programs

· Built and led a student networking team to expand program reach

· Organized and executed events, tests, and seminars in schools

· Met or exceeded sales targets for career courses

· Designed and implemented advertising and publicity campaigns across Karnataka

· Maintained accurate and up-to-date student databases

· Identified and pursued new business opportunities with existing clients

· Coordinated promotional activities to enhance company visibility

· Reporting to the Karnataka State Head and managed client and company relationships
Worked with Allen Career Institute as Public Relationship Officer from June 2022 till August 2024
Activities

· Identifying and meeting academic/institution heads for partnerships

· Giving presentations on training modules provided by the company
· Network with schools in order to reach out to a larger set of prospective students for different training programs at Allen
· Develop a strong student networking team in the city.
· Conducting tests, seminars, presentations, events in schools.
· To meet the set targets of career courses.
· Plan & implement advertising/publicity campaigns/events in different part of Karnataka 
· Maintaining updated Students Database.

· Identifying prospective clients generating business from the existing clientele.

· Organizing promotion activities to enhance company’s visibility.

· Reporting to the Branch Head – Bangalore

· Responsible for company and client relationship

Worked with The ICE –The Creative Excellence Institute -- Balaji Production House from                                                                                                                                                                                                                                                                                                                                                      
 Oct 2021  - Mar 2022 as a Sr.Branch. Head . 

Activities
· Responsible for revenue growth

· Handling Branch with sales team ,counselor & Tele- Caller

· Responsible for accomplishing target for the branch.

· Plan & implement advertising/publicity campaigns/events in different part of Karnataka. 
· Organizing promotion activities to enhance company’s visibility.
· Mentoring, motivating and coaching talent to achieve the objectives.

· Establishing agent network & responsible for making effective channel net work for Admission of the entire range of courses.
Worked with Aakash Educational Services Ltd as Admission Officer from March 2020 till January 2021
Activities

· Identifying and meeting academic/institution heads for partnerships.

· Giving presentations on training modules provided by the company.
· Network with schools in order to reach out to a larger set of prospective students for different training programs at Aakash.
· Develop a strong student networking team in the city.
· Conducting tests, seminars, presentations, events in schools.
· To meet the set targets of career courses.
· Plan & implement advertising/publicity campaigns/events in different part of Karnataka. 
· Maintaining updated Students Database.

· Identifying prospective clients generating business from the existing clientele.

· Organizing promotion activities to enhance company’s visibility.

· Reporting to the Branch Manager – Bengaluru
· Responsible for company and client relationship
Worked with FIITJEE as Senior Executive Marketing from July 2013 till October 2018
Activities

· Identifying and meeting academic/institution heads for partnerships.

· Giving presentations on training modules provided by the company
· Network with schools in order to reach out to a larger set of prospective students for different training programs at FIITJEE

· Develop a strong student networking team in the city.
· Conducting tests, seminars, presentations, events in schools.
· To meet the set targets of career courses.
· Plan & implement advertising/publicity campaigns/events in different part of Karnataka 
· Maintaining updated Students Database.

· Identifying prospective clients generating business from the existing clientele.

· Organizing promotion activities to enhance company’s visibility.

· Reporting to the Branch Head – Bangalore

· Responsible for company and client relationship

Worked with Smart Training Resources Pvt Ltd as Key Accounts Manager from April 2012 to June 2013
Activities

· Identifying and meeting academic/institution heads for partnerships.

· Giving presentations on training modules provided by the company
· Network with Colleges in order to reach out to a larger set of prospective students for different training programs at Smart.
· Plan & implement advertising/publicity campaigns/events in different part of Karnataka 
· Maintaining updated Students Database.

· Identifying prospective clients generating business from the existing clientele.

· Organizing promotion activities to enhance company’s visibility.

· Reporting to the Zonal Head – South India
· Organizing corporate training for companies
· Responsible for company and client relationship

Worked with CADD as Business Manager from June 2009 to March 2012
Activities

· Identifying and meeting academic/institution heads for partnerships.

· Giving presentations and academic counseling.

· Network with Colleges in order to reach out to a larger set of prospective students for different courses at CADD.

· Plan & implement advertising/publicity campaigns/events in centers.

· Maintaining updated Students Database.

· Identifying prospective clients generating business from the existing clientele.

· Organizing promotion activities to enhance company’s visibility.

· Responsible as a Profit Centre Head.
Worked with Maxsoft India Pvt. Ltd. as Executive Marketing from October 2008 to June 2009
Activities
· Organizing corporate training for companies.

· Responsible for company and client relationship.

· Identifying prospective clients generating business from the existing clientele.

· Involved in promotion of services to the potential and existing clients.

· Organizing promotion activities to enhance company’s visibility.
Worked with ICFAI University as Events Executive from April 2007 to October 2008
Activities
· Responsible for company and client relationship.

· Identifying prospective clients generating business from the existing clientele.

· Involved in promotion of services to the potential and existing clients.

· Organizing promotional activities to enhance company’s visibility.
Worked with MetLife as Channel Sales Officer from June 2005 to March 2007
Activities
·   Working in Ban Assurance Channel.

· Our company is tied up with Karnataka Bank Ltd.

· Handle the quires and look that the existing customers are getting their document s in proper time and solve their problem if any? 

· To generate new business and reach the target every month.

· To motivate and develop good relationship with the Bank’s Employee’s to get fresh leads, and look after the bank’s business so that they earn good revenue from 3rd party product.  

Technical Skills

· Fundamentals in Computer DOS, MS Office 2000, Windows 9x.

· Programming Language Basic, Pascal, Tally version 6.3
Education

	Degree(Regular Full Time courses)
	Institute/ University
	Year of Passing
	Percentage/grade

	BBM
	Garden City, Bangalore University
	2004
	50%

	10+2
	W.B.H.S.C
	2000
	63%

	10
	W.B.B.S.E
	1998
	53%


Projects Undertaken

1 month - - Summer Internship during BBM
	Organization
	: BPL, KOLKATA

	Project Title
	Study of Market Performance of Consumer Electronics and Home appliances

	Project Details
	· It includes two districts of West Bengal (Burdwan & Hooghly 

· It includes detail analyses of the data and finding out the customer satisfaction & dissatisfaction index. It includes handling the customer complains. 

· It includes finding out the reason for drastically falling of the market share of BPL Home appliances
· It includes providing solution & suggestion to improve there market Share in compare to other Home Appliances


Extra Curricular Activities

· Reading Business magazines & newspapers

· Listening news, songs & traveling

· Participated in District Cricket tournament
Other Personal Details

· Date of Birth           
: 29th Dec.1980
· Nationality               
: Indian

· Language Known       : Hindi, English, Bengali
Madam/Sir:

I assure you that I will diligently discharge my duties to the best of my abilities, leveraging my skills, attitude, and aptitude to deliver exceptional results.
S/D
Anirban Sen

Date:
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